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1. Hvilke trender ser vi i forsikringsmarkedet?

2. Hva trender ser vi i meglermarkedet?

3. Hvilke konsekvenser skaper dette for kunder og
innkjøpere?

4. AOB?
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Hvilke trender ser vi i forsikringsmarkedet?
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Hvilke trender ser vi i forsikringsmarkedet?
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88% / -1,93%

92,9% / -7,5%
93,7% / -6,4%

92% / -0,52%

90.9% / -8,75%
94,7% / -10,52%

78,9% /16,4%

80,9% /-14,9

85,4% / -1,2%
82,7% /-8,2%

88,5% /-45.3%

81,5% / 

83,2% /-14,5%

83,9% / 17,6%

80,5% / 9,6%

91,6% /1,1%

98,5% /-4,2%



Hvilke trender ser vi i forsikringsmarkedet?

Global perspektiver

• Norden; fortsatt et attraktiv marked

• Nat Cat kapasitet og -bekymringer

• Supply chain kapasitet & apetitt

• Kapasitet – og markedskapasitet

• Treaty focus kombinert med Fac re 

• Inflasjon

• Geopolitikk

• Rentenivå

• ESG

• KI (AI)

Nordiske perspektiver

• Rekruttering – “the battle for talent”

• Konsolidering & nyetableringer

• Sterkere fokus på private & commercial

• Kapasitet vs apetitt

• Pris vs kapasitet

• Krav til dokumentasjon

• Captives
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Hvilke trender ser vi i forsikringsmarkedet?
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Hvilke trender ser vi i forsikringsmeglermarkedet?

Global perspektiver

• Vekst er mål #1

• Datafangst 

• Teknologi

• Analytics 

• Rådgiving vs transaksjon

Nordiske perspektiver

• Rekruttering – “the battle for talent”

• Konsolidering & nyetableringer

• Regulatoriske forhold

• Transparens i verdikjeden

• Sterkere fokus på fasiliteter i SMB
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Continental Europe insurance composite pricing change
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By major coverage line



Continental Europe insurance composite pricing change

Property insurance pricing in CE rose 8%, compared to 7% in the prior quarter, driven by the increased cost of reinsurance 

and capital, capacity constraints, and losses. 

• Inflation also played a role in property insurance pricing due to increased exposures, loss limits, and claims costs.

• Capacity challenges and increased pricing were generally experienced by clients with CAT exposure, poor risk profiles, 

losses, and in high hazard industries — including chemical, food, and waste and recycling. 

• Underwriters focused on areas including terms and conditions, such as CAT aggregate and deductibles, limitations around 

contingent business interruption (CBI) extensions, cyber, terrorism, and strikes, riots, civil commotion.

Casualty insurance pricing increased 4% in the quarter, the same as in the prior quarter.

• Excess layer pricing experienced rate increases between 10% and 20%. 

• Insurers remained cautious of US exposures.

• Insurers demonstrated caution regarding loss-impacted and heavily exposed risks, with increased information 

requirements.

• Long term agreements (LTAs), for two years, became available again.

• Various insurers announced growth or expansion strategies across Europe, driving competition.

9



Continental Europe insurance composite pricing change

Financial and professional lines pricing declined 2%, compared to a 3% increase in the prior quarter.   

• D&O results varied by country.

• Pricing in Germany, the largest European D&O market, was generally stable, while others experienced some decreases.

• Underwriters continued to increase focus on environmental, social, and governance (ESG) risk profiles.

• LTAs were commonly offered at renewal, with flat terms or possibly decreases in pricing in the second year for select accounts.

• Financial institutions experienced reductions, typically in the single digits on primary layers and up to 10% on excess layers, depending on 

the risk profile and loss history.

• Crime renewal pricing was stable. 

Cyber insurance pricing continued to stabilize, increasing 3%, compared to 5% in the prior quarter.

• Drivers of pricing moderation included that there are generally few privacy claims in Europe, a decrease in ransomware claims (in both 

frequency and severity), and new capacity. 

• Risk information remained important, particularly regarding a client’s ability to manage ransomware attacks. 

• Lack of certain cyber controls in an organization typically led to restricted terms.

• Insurer concerns continued regarding systemic exposures and accumulation risk. 

• Clients’ concerns remained regarding exclusionary language on war, developed to comply with the new Lloyd’s mandate regarding all 

Lloyd’s capacity since March 31, 2023.

• The Russia-Ukraine conflict continued to be closely watched by cyber insurers. 
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Hvilke konsekvenser skaper dette for kunder og innkjøpere?

11

Premie- og kapasitetstrender – PD/BI

Renewables
PD/BI

“plain vanilla”
Off Shore 

Energy

On Shore 

Energy

PD/BI

“High risks”



Hvilke konsekvenser skaper dette for kunder og innkjøpere?

12

Premie- og kapasitetstrender – CAR/EAR

Renewables

CAR/EAR

“plain 

vanilla”

Off Shore 

Energy

On Shore 

Energy
“High risks”



Hvilke konsekvenser skaper dette for kunder og innkjøpere?
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Premie- og kapasitetstrender – Liability & FinPro (incl cyber)

Crime CyberD&O LiabilityPI



Hvilke konsekvenser skaper dette for kunder og innkjøpere?
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Premie- og kapasitetstrender – Litt av hvert

Bonds & 

Sureties

Trade 

Credit
Hull  & 

Machinery
Motor

P & I
Marine 

Cargo



Hvilke konsekvenser skaper dette for kunder og innkjøpere?

Oppsummert…

• Premiemessig, på generell basis, mener vi at vi er “over the top” 

• De fleste risker er plasserbare

Men….

• Vi vil se selektiv prising, apetitt og kapasitet
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